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How to make an offer on a home: 

Work with listing agent or buyer 
agent to put together an offer. 

Your purchase agreement may be 
negotiated between yourself and 
the seller by your real estate 
agents. Once a price and terms are 
agreed upon 
it becomes a 
binding legal 
document 

you will get a copy of 
ge and closing fees 
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Proud New Home Owner 

Attend closing at title company 
where you sign the relevant docu-
ments and take possession of your 
new home 

Keep all documents in a safe place 

Enjoy your new home! 
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The Closing 

Find a mortgage lender: 
Check at the bank or credit un-

ion where you have bank ac-
counts. Ask to speak to a mort-
gage loan officer 

Tribal Member selects a lender 
to get pre-qualified for mort-
gage. 

Find a buyer’s agen

Duke Saboo (616
duke.saboo@cbrea

Marilee Fleming (9

ojibwaquay@yahoo.co

Nicholas Bonstelle 

nick@soaringhomesa

At this time you will want to get any 
inspections that were agreed upon 
in your purchase agreement 

Make sure to get your lender any 
documents they ask for. Most mort-
gages have a tight timeline and not 
getting information 
to your lender can 
affect your loan. 

Review All Paperwork 

Before your closing, 
what all your mortga
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